Market List Exercise
Now, it’s time to build a list of potential markets that you could sell in. DO NOT
SKIP THIS STEP —you will be using this list in Module 2!


Make a list of 10 - 15 potential markets that you are interested in. To get started,
ask yourself these questions:
What industries are you interested in? 
What niches are you interested in?
What products are you interested in?
What hobbies do I have? 
What do I enjoy doing after work and on the weekend? 
What have I bought in the last few months?” (check your Amazon history!)


My list of Potential Markets
1. ________________________________________
2. ________________________________________
3. ________________________________________
4. ________________________________________
5. ________________________________________
6. ________________________________________
7. ________________________________________
8. ________________________________________
9. ________________________________________
10. ________________________________________
11. ________________________________________
12. ________________________________________
13. ________________________________________
14. ________________________________________
15. ________________________________________

The Problem-First Approach Choose 3 ideas from the previous exercise and think of the 5 biggest problems in each area. What pain points do you have in your life or with the product you use?
When coming up with a product: 
• An idea is always the answer to a question or the solution to a problem 
• You don’t need to reinvent the wheel 
• Use your idea to create value for the customer 

