
25 QUESTIONS FOR BUILDING
CLIENT RELATIONSHIPS 

I F  Y O U  C O U L D  D O  A N Y  J O B ,  ( M O N E Y  N O R

T R A I N I N G  I S  A  F A C T O R ) ,  W H A T  W O U L D  I T

B E ?

1 .

2 .  L A S T  S U P P E R . . . Y O U  C A N  P I C K  A N  A P P E T I Z E R ,

E N T R E E ,  D E S S E R T  A N D  D R I N K S .  G O !

3 .  I F  I  G A V E  Y O U  A  P L A N E  T I C K E T  F O R

T O M O R R O W ,  W H E R E  W O U L D  Y O U  G O ?

4 .  I F  Y O U  C O U L D  B E  I N  A  B A N D ,  W H A T

I N S T R U M E N T  W O U L D  Y O U  P L A Y ?  W H A T  T Y P E

O F  M U S I C ?



6 .  I F  Y O U  C O U L D  H A V E  D I N N E R  W I T H  A N Y O N E

D E A D  O R  A L I V E ,  W H O  W O U L D  I T  B E  A N D  W H Y ?

2 .  L A S T  S U P P E R . . . Y O U  C A N  P I C K  A N  A P P E T I S E R ,

E N T R E E ,  D E S S E R T  A N D  D R I N K .  G O !

8 .  M O S T  E M B A R R A S S I N G  T H I N G  T H A T  H A S  E V E R

H A P P E N E D  T O  Y O U ?  G O !

9 .  T H R E E  F A V O U R I T E  M O V I E S  O F  A L L  T I M E !  

7 .  F A V O U R I T E  C H I L D H O O D  T V  S H O W ?

5 .  F A V O U R I T E  S E A S O N S  I N  O R D E R .



1 1 .  I F  Y O U  C O U L D  H A V E  A N Y  H A I R S T Y L E ,  W H A T

W O U L D  I T  B E ?

2 .  L A S T  S U P P E R . . . Y O U  C A N  P I C K  A N  A P P E T I S E R ,

E N T R E E ,  D E S S E R T  A N D  D R I N K .  G O !

1 3 .  W H O  I S  Y O U R  H E R O ?  W H Y ?

1 4 .  I F  Y O U  W E R E  A  S U P E R H E R O ,  W H A T  P O W E R S

W O U L D  Y O U  H A V E ?

1 2 .  I F  Y O U  C O U L D  O N L Y  H A V E  O N E  K I T C H E N

D E V I C E  ( P O T S  A N D  P A N S  N O T  I N C L U D E D )  W H A T

W O U L D  I T  B E ?  

1 0 .  Y O U  A R E  O N  A  D E S E R T  I S L A N D .  W H A T  3

T H I N G S  W O U L D  Y O U  B R I N G  W I T H  Y O U ?



1 6 .  B E S T  A N D  W O R S T  G I F T  Y O U  H A V E  E V E R

R E C E I V E D ?

2 .  L A S T  S U P P E R . . . Y O U  C A N  P I C K  A N  A P P E T I S E R ,

E N T R E E ,  D E S S E R T  A N D  D R I N K .  G O !

1 8 .  W H A T  I S  T H E  M O S T  D A R I N G  T H I N G  Y O U

H A V E  E V E R  D O N E ?  W O U L D  Y O U  D O  I T  A G A I N ?

1 9 .  W H O  W O U D  Y O U  W A N T  T O  P L A Y  Y O U  I N  A

M O V I E  O F  Y O U R  L I F E ?

1 7 .  W H E R E  D O  Y O U  S E E  Y O U R S E L F  I N  5  Y E A R S ?

1 0  Y E A R S ?

1 5 .  W H A T  I S  Y O U R  P R O U D E S T

A C C O M P L I S H M E N T ?



2 1 .  W H A T  I S  S O M E T H I N G  Y O U  C A N ' T  G O  A  D A Y

W I T H O U T ?

2 .  L A S T  S U P P E R . . . Y O U  C A N  P I C K  A N  A P P E T I S E R ,

E N T R E E ,  D E S S E R T  A N D  D R I N K .  G O !

2 3 .  I F  Y O U  C O U L D  T I M E  T R A V E L ,  W H A T  Y E A R

W O U L D  Y O U  V I S I T ?

2 4 .  I F  M O N E Y  W A S  N O  O B J E C T ,  W H A T  W O U L D

Y O U  D O  A L L  D A Y ?

2 2 .  I F  Y O U  H A D  T O  B E  A N  A N I M A L ,  W H I C H

A N I M A L  W O U L D  Y O U  B E ?

2 0 .  I F  Y O U  H A D  T O  L O S E  O N E  O F  Y O U R  S E N S E S ,

W H I C H  W O U L D  I T  B E  A N D  W H Y ?



2 5 .  W H A T  M A K E S  Y O U  L A U G H  O U T  L O U D ?

PEOPLE REMEMBER HOW YOU MAKE THEM FEEL.

 THESE QUESTIONS ARE DESIGNED IN A POSITIVE LIGHT,
WITH HOPES OF YOUR CLIENT FEELING ALL THE GOOD
FEELS AS THEY DIVE INTO ANSWERING THEM.

IF YOU CAN MAKE PEOPLE FEEL INTERESTING AND HEARD
WHILE THEY ARE IN YOUR CHAIR, THEY WILL WANT TO
COME BACK AGAIN, AND ARE MORE LIKELY TO REFER
THEIR FRIENDS TO YOU.

TIPS: JUST LISTEN WHILE THEY TALK. ASK THE QUESTION
AND SHHHH....YOU DO NOT NEED TO THINK ABOUT OR
EVEN SHARE YOUR ANSWERS. THIS IS NOT ABOUT YOU!

 


