Sales Funnel Funhdamentals

The Brand Building Blueprint
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a Sales Funnel

In This Lesson,
You Will Learn

O The fundamentals of



What is a
Sales Funnel?

o A sales funnel is the process that
prospects go through to become a
customer.
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What is a
Sales Funnel?

o A sales funnel is the process that
prospects go through to become a
customer.

o0 Each stage of the funnel takes the

buyer one step closer to making a
purchase.
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Interest

When visitors start checking out your
content, lure them to a landing page and
offer them something for free (this is called
a lead magnet) in exchange for their email.

Decision

After they land on your email list, offer value
and communicate with them to build a
relationship. Also send offers when trust is built.
They will make a decision when they're ready.
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Awareness

This is when people first encounter
you. It could be through your website,
a blog post, social media, YouTube, etc.

Interest

When visitors start checking out your
content, lure them to a landing page and
offer them something for free (this is called
a lead magnet) in exchange for their email.

After they land on your email list, offer value
and communicate with them to build a
relationship. Also send offers when trust is built.
They will make a decision when they're ready.

Sales

If you are providing great value with your
nurturing emails and you make an irresistible
offer, your audience will buy and continue to
buy because they know, like and trust you.
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Take prospects from your ad
or content to a landing page.
Offer something for free in
exchange for their email.

It's very difficult to convert
directly from anadto a
sales page. Especially if the
traffic is cold and if the offer
IS expensive.
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Take prospects from your ad
or content to a landing page.
in

Offer something for free
exchange for their email.

FB AD

LANDING PAGE

FREE
EBOOK

(LEAD GENERATOR)

clickfunnels.com
leadpages.com

your company website
Landing page in your CRM

SALES
PAGE

It's very difficult to convert
directly from anadto a
sales page. Especially if the
traffic is cold and if the offer
IS expensive.

The fortune is in the follow
up. You'll also gain loyal
consistent buyers.

EMAIL
LIST



Summary

o0 A sales funnel is the process that prospects go through to become a customer.
o0 Each stage of the funnel takes the buyer one step closer to making a purchase.
o Spend time thinking of lead generators and ways to collect email address.

O |t’s easier to make a sale if you nurture your prospects first by giving them value
before making an offer.





