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Write all the tasks that came to mind on a separate paper. Then list the potential revenue, # impacted and
support needed for each. Next, prioritize which order to do the tasks based on revenue, impact & support. Write
the top 3 below and the rest on the back. Lastly, add an anticipated ‘complete by” date along with related steps.
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Complete by _ Potential Revenue 3 # lmpacted
Support Needeo:
Relateod Steps:
1) Complete by
2) Complete by
3) Complete by
2)
Complete by _ Potential Revenue 3$ # lmpacted
Support Needeo:
Relateod Steps:
1) Complete by
2) Complete by
3) Complete by
3)
Complete by _ Potential Revenue 3 # lmpacted
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(Create a custoized plan foryour  perfect for those who want to be proactive in their
business during this private session with 1, ;siness and intentional about their actions.
Michelle. Then, email her with questions  c|ydes quarterly retreats, mastermind time,

as you carry out the plan. monthly co-working days & Facebook group.

Which option is best for you? Schedule a Complimentary Business Clarity Call.
We'll discuss you challenges and goals and determine the best fit. www.tiny.cc/zandb
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