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RECOMMENDED READING

Think & Grow Rich - Napoleon Hill
You Were Born Rich - Bob Proctor
The Science of Getting Rich - Wallace D Wattles

Awaken The Giant Within - Anthony Robbins
The Cash Flow Quadrant - Robert T Kiyosaki

Rich Dad Poor Dad - Robert T Kiyosaki

The Business of The 21st Century - Robert T Kiyosaki
How To Win And Influence People - Dale Carnegie
Winning With People - Jon Maxwell
The Power of Positive Thinking - Dr. Norman Vincent Peale
The Success Principles - Jack Canfield
The 4-Hour Workweek: Escape 9-5, - Timothy Ferris
The Secret - Rhonda Byrne
Go Pro - Eric Worre
Go for No! for Network - Richard Fenton
The Compound Effect - Darren Hardy
Script Book - Dani Johnson
Spirit Driven Success - Dani Johnson
The 45 Second Presentation - Don Failla

Making The First Circle Work - Randy Gage
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