
Lesson 5


Hello everyone, this is Alexey Borealis


We continue to explore techniques for predicting future events


In most cases, an event is a contact between two objects in real life


- Will I get this job? An event is a meeting between the querent and prospective 

work


- Will she conceive a child? An event of conception is a meeting between a mother 

and her child


The exact aspect between significators shows the meeting of two objects


 Therefore, direct and indirect aspects are what we use in this case


Remember, for an aspect to produce an event, we need a potential for this event - the 

main character's motive and the power to act


Often, an event is a change in the current state of an object or its attitude


For example, with regard to the question "will I keep my job?", we are interested in how 

exactly the professional status (the 10th house ruler condition) will change over time


 If it stays unchanged, then the current position will remain


In the question "how the disease will develop over time," we need to compare the future 

bodily condition with the current one


It can remain the same, improve, or worsen


Will he keep his feelings for me? We must compare the future feelings of the man with 

the current ones


They may stay the same, become brighter, or go out


The significator's current position in the sign shows the object's current state or its 

present motives


 The significator should leave the sign in the next 3-4 degrees to produce a change in 

attitude or condition


The moment when a planet leaves one sign and enters another is called ingression
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 Technically speaking, we need to examine whether there is ingression in the next 3-4 

degrees


Sometimes, the significator's position in the corresponding house means an object's 

location in a specific place


Therefore, leaving or entering the relevant house in the next 3-4 degrees will show a 

change of location


There are situations when we do not need to compare the future state or attitude with the 

current ones


For example, you ask whether the used car you want to buy will be in good condition


You are not interested in how the condition will change over time


You are interested in the state of the car at the time of purchase


You do not need to move the lord of the 2nd house in few degrees or find its next aspect


Just look at the current state of the lord


 Its essential dignity will show the future state of the car


How will my boss react if I ask him for a bonus? We are interested in the boss's reaction 

at a specific point in time


We do not move the boss's significator but immediately look at his reception


Will I be safe in my new place? We are interested in the overall safety after querent's 

move to the new location


We do not need to investigate the dynamics of his safety over time


We look at the accidental strengthening of the significator in the current sign as if it were 

showing the future circumstances


Another example


In the question “will he return?”, the significator of boyfriend is retrograde


He is going back


We were initially supposed to find an aspect between the querent and her boyfriend


But the chart answers by showing the state of the boyfriend's planet


It shows him retrograde, moving backward, as it were a picture of future circumstances




Lesson 5 

In this method, we consider the significator's current position as if we were looking at a 

snapshot of the future moment


If we see what we expect, then we prove the future circumstances


You can effectively compare the third method with observing a photo, where the planets 

stay where they are, while the first two methods are similar to watching a movie, in 

which the planets move forward or backward in time, showing a sequence of future or 

past events


Let's take a look at some examples


In the question "will he agree to sell the house if I offer him this price?", we are interested 

in the seller's motive at the moment of the proposal


We will look at the chart as a snapshot of the future


Suppose the querent is Mercury and the seller is Jupiter


Jupiter is in Gemini


He adores Mercury by the reception and wants to make a deal


However, since this is a snapshot of the future, we say the seller will agree when the 

querent gives his price


Another example


We've almost reached a deal


In general, the seller does not mind my offer


But I'm worried whether the seller might change his mind


In this case, I have to compare his current motives with future ones


Changing his mind is a change in his reception


We have to see if the seller's significator leaves the current sign and breaks present 

receptions


Suppose the querent is Mercury and the seller is Jupiter in Scorpio


Currently, the seller is neutral towards the querent by the reception


He has no apparent objections to the deal


But, suppose after 2


5 degrees, Jupiter leaves Scorpio and enters Sagittarius, where he will hate the querent
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Yes, the seller will change his mind


Next example


Will I buy this house? The querent has not yet entered into negotiations with the seller


He probably does not even know his name


But, we are interested whether future deal takes place and bring results


We must see that the querent will at least meet the seller in the future to have 

negotiations


Therefore, we need an applying aspect


We also need to make sure the seller will want to deal with the querent


That is, we need to see the potential for the aspect


Suppose the querent is Mercury and the seller is Jupiter in Pisces


Mercury performs a direct aspect with Jupiter


The two characters will meet to negotiate the terms


There is an opportunity for sale


But, since Jupiter in Pisces does not like Mercury by the reception, there is no sale 

potential


Although the aspect provides an opportunity, it is not realized because the seller will not 

like the buyer


Now you have a complete understanding of how to forecast future events


In the next lesson we will practice with these techniques and take a look at a real-life 

example


See you in the next video


